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New review 

Great Responsive Service 
 

"Upon initially contacting 
Jewelry Judge Ben Gordon, 
I was able to secure an ap-
pointment for the next day. 
Upon arrival I was warmly 
greeted.  

The staff was very friendly 
and professional. The ap-
praisal was conducted in a 
timely manner and the doc-
umentation was provided 
in both hard copy and elec-
tronic form.  

I was very pleased with the 
overall experience and 
would recommend Ben's 
services." 

Dilemma - What’s my jewelry worth? 

Baby Boomers settling their parents estates and planning for their chil-

dren’s inheritances, are less interested in grandmother's diamond ring or 

brooch, than in paying for college tuition, paying off the mortgage or re-

modeling the kitchen. Estate planners often recommend that jewelry be 

sold, since it is easier to divide up cash from an inheritance. 

Since the gold-buying boom has become a bust, many “we buy gold” signs 

have added “and diamonds”. The result has been a growing market for 

secondhand diamonds, where consumers can trade in their old jewelry 

and gemstones.  

Jewelry, diamonds or gemstones are not things a retailer can sell immedi-

ately, a seller cannot expect these places to offer much more than pawn-

shop prices of 15% to 25% on the dollar. Many are disappointed that pric-

es are not comparable to retail, or wholesale, the resale market just does 

not support high prices yet.  

It is important when selling diamonds or jewelry, whether to a store or 

private individual, that you get fair market value and not pennies on 

the dollar. We recommend a consultation instead of a full written ap-

praisal report, which is less costly, and involves less time than a written 

appraisal report. 

What’s my  jewelry worth?  Each client who visits our gem lab, receives a 

learning experience. We will "show and tell" using your own jewelry items 

to educate you about industry terms and practices (both ethical as well as 

deceptive) in order to give you the confidence and knowledge required to 

handle the sale of your jewelry. We feel strongly that by educating the 

consumer, we improve our industry. 

Jewelry Judge Ben Gordon & Associates are “independent” jewelry ap-

praisers. We do not buy or sell jewelry. We represent you “the client”, ex-

clusively. We will provide you with an idea of Fair Market Value and what 

to expect when selling. We will also direct you to reliable places to com-

pare offers if you decide to sell, so you do not accept pawn shop prices. 

Best wishes for a prosperous 2016! 

Ben & Linda Gordon 

5433 Westheimer Suite 606 

Houston, Texas 77056  

Appointments 713 961 1432 

We do our best to accommo-

date your busy schedule!     



For Experience, Knowledge and Trust rely on the Jewelry Judge Ben Gordon. 

Call for appointments 713 961 1432. We do our best to accommodate your busy schedule!     

For Integrity and Honesty 
 

The Jewelry Judge continues his active membership with the Jew-

elers Vigilance Committee (JVC). The JVC is a well-respected, 

non-profit trade association, supported by the jewelry industry 

that offers ethics guidelines to the industry, and to the jewelry 

buying public.  Members pledge to uphold the highest ethical 

standards of the jewelry industry through their own business 

practices. 

 

Each of our associates and employees take personal responsibility 

not only for doing things right, but for doing the right thing for 

our clients. Our staff receives continuing education through 

courses, workshops, conferences, publications and data base up-

dates. Specifically, we attend the American Gem Society, Gemo-

logical Institute of America, National Association of Jewelry Ap-

praisers, JCK (Jewelers Circular Keystone) conferences and trade 

shows. Members of each of these professional organizations 

agree to abide by the highest ethical standards of any industry. 

 

With over 150                         reviews and comments available 

by visiting our home page:  

www.jewelryjudgebengordon.com  

and click on the links to YELP, Yellow Pages, or Genbook.  

As 2015 ends and 2016 begins, we 

would like to recognize the sacri-

fice of the US Servicemen and 

women, past and present with our 

gratitude for what they do. Happy 

New Year! 

Our Moto  

"Appraising is our Business,          

Jewelry is our Passion".  

To this we could add: 

 "Client Trust is our Success."  

Without  our clients' trust, we 

would not have been in business 

for over 63 years.   

While our service is jewelry ap-

praising, our emphasis is truly 

consumer advocacy and educa-

tion. 

http://www.americangemsociety.org
http://www.gia.edu/
http://www.gia.edu/
http://www.najaappraisers.com/
http://www.najaappraisers.com/
http://www.jckonline.com/
http://www.jewelryjudgebengordon.com


Does Heat Treatment 
affect Value? 

Natural Un-Treated Colored 
gemstones are rare and ex-
pensive. Heating can take a 
less expensive off-color stone 
and turn it into a beautiful 
gemstone, but it DOES NOT 
make it as valuable as the un-
treated gemstone.  

Heat Treatment of gemstones 
to enhance their color or clar-
ity is common in today’s mar-
ket place. So are many other 
“gem-treatments”. High tem-
perature, may change the in-
clusions for “better clarity” 
and may improve or change 
the color of a lesser valued 
gemstone.  

Amethyst, citrine, aquama-
rine, tourmaline, topaz, sap-
phire, ruby, tanzanite, and 
blue zircon are just a few of 
the gemstones that are often 
color-enhanced by heat treat-
ment.  

When buying a colored gem-
stone assume that it has been 
treated. Any natural untreat-
ed sales claim should be veri-
fied by our gem lab as treat-
ments are not always appar-
ent to an untrained eye. With 
our gem equipment we iden-
tify treated gemstones regu-
larly.  

It is important to be educated  
about heat treatment and the 
requirement for any seller to 
disclose any treatment the 
gemstone may have received. 

Heat treatment, for the most 
part, is permanent. But some 
gemstones, such as kunzite 
and yellow sapphire, can 
fade over time when exposed 
to direct sunlight. 

This means that you will al-
ways want to have a proper 
gemological evaluation for 
any colored gemstones that 
you buy. 

Always deal with a profes-
sional jeweler with a good 
Better Business Bureau repu-
tation and membership in 
professional trade organiza-
tions.  

Like Us on Facebook to view 
stories on gem-treatments 
and other industry trends 
this month.  

For Integrity and Honesty 
rely on the Jewelry Judge. 

What's Your Jewelry Worth?          The Jewelry Judge understands its true value!   

The Jewelry Judge does not buy or sell jewelry.   

Spotlight on Moissanite!  
 

Different gemstones may often 

appear similar to the naked eye or 

jewelers loupe. It takes experience, 

knowledge and gemological equip-

ment to be able to distinguish and 

identify them correctly.  

A recent client purchased a pair of 

4.0ct total weight "Diamonds", but 

had concerns because the price 

was too low.  

She brought them to the Jewelry 

Judge for Gem Identification and  

Appraisal. Her suspicions were 

confirmed, they were identified as 

Moissanite and appraised accord-

ingly.  

Knowing the truth protects the 

client from misrepresenting the 

item in the event of future resale. 

Confidence comes with a  

Jewelry Judge Appraisal Report! 

http://www.bbb.org/houston/get-to-know-us/about-us/

